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Northwest MSDC - Board of Directors
•

 

Carol Jackson , Board Chair
•

 

Barbara Valdez , Board Vice Chair
•

 

Gordy Funai, Board Treasurer
•

 

Sandy Dupleich, MBE Input Committee Chair
•

 

Fernando Martinez, President & CEO Northwest MSDC

•

 

Penny Cornish
•

 

Ed Davis
•

 

Dean DuVall
•

 

Jody Franich
•

 

Rita Gebenini
•

 

Diane Lin

•

 

David Matzinger
•

 

Brian Moynihan, 
Darryl L. Russell

•

 

Gary Sheneman
•

 

Chesca

 

Ward



•

 

Sandy Dupleich, Committee Chairperson
•

 

Rita Gebenini, Committee Vice Chairperson
•

 

Ed Davis, Regional Vice Chair –

 

Alaska
•

 

Melissa Meyer, Vice Chair –

 

Oregon
•

 

Shahzad Qadri –

 

Committee Secretary

Northwest MSDC - MBEIC Members

•

 

Lono

 

Dickson
•

 

Diane Gaddis
•

 

Regina Glenn
•

 

Frank Lemos
•

 

Mayumi Nakamura
•

 

Greg Razo

•

 

Monica Park
•

 

Darryl L. Russell
•

 

Michael Stewart
•

 

Herb Stokes
•

 

Matt O’Donnell
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Presented to an outstanding member 
of the Northwest MSDC Board of Directors 

who has demonstrated essential leadership to the Council, 
contributed significantly to development of minority 
businesses, and proved success to the mission of

 
the 

Northwest Minority Supplier Development Council.

Leadership Award



John Blacknall – Boeing

2010 Leadership Award

Rita Gebenini – Zones

Carol Jackson – Macy’s



John Blacknall – Boeing

2010 Leadership Award

Rita Gebenini – Zones

Carol Jackson 
Macy’s





World Wide Technology 

David L.
Steward

Keynote Speaker





Dynamic Language
Vice President

Sandy 
Dupleich



Presented to 

the Northwest MSDC Certified MBE 

with the highest percentage of revenue dollars 

spent among fellow 

Northwest MSDC Minority Business Enterprises.

MBE-to-MBE 
Purchase Award



Michael Stewart 
Stewart Marketing Group, LLC

2010 MBE-to-MBE 
Purchase Award



Certificate of Completition 
for Sales Training

Eric Tomita – West Coast Printing

Sara Shaw – Cassel, Inc.

Kim-Fu Lim – iCrescendo, Inc.

Matt O’Donnell – Attunix



• Rick Antezana
• Shelly Dickson
• Mychal Harris
• Dantes LaHens
• Mayumi Nakamura

University of Washington Minority 
Business Executive Program

• Mike Russell Jr.
• Daisy Szabo
• Tim Wang



CONGRATULATIONS!CONGRATULATIONS!
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Earl Overstreet II

President’s Award





Net 60-day Pay

Payment
for April

Payment
for May

Day 0 Day 30 Day 60 Day 90

April May June
Supplier expects
a Net 30-day pay

• Purchases products
• Delivers product or service
• Pays salaries and 

commissions
• Pays taxes
• Pays overhead

MBE

 :

• Incurs penalties and loss
• of interest accrual
• Purchases products
• Delivers product or service
• Pays salaries and 

commissions
• Pays taxes
• Pays overhead

• Credit limits/damage
• Reserves affected
• Reduced revenue 

interest growth
• Incurs penalties and loss

 

of interest accrual
• Purchases products
• Delivers product or service
• Pays salaries and 

commissions
• Pays taxes
• Pays overhead



Contract Lifecycle
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MBE:
• Invests
• Assumes risk
• Allocates 

resources

Incumbent
vulnerability

MBE opportunity 
for inclusion:

 

a. Fits corporate need
b. Size, scale, and 

capability

 

c. Benchmark pricing
d. Creative, innovative 

solutions

 

e. Deliver on commitment

MBE opportunity 
for inclusion:

a. Fits corporate need
b. Size, scale, and 

capability
c. Benchmark pricing
d. Creative, innovative 

solutions
e. Deliver on commitment

Sales relationship 
[development] 

phase

Negotiation 
phase

Delivery phase

Contract expiration/ open/ 
renegotiable

• Protect 
incumbency

• Corporate role

Selected:

a. Financial

b. Operational capabilities

c. System and process 
management 
capabilities

d. Value added

a. Benchmark price
b. Creative and innovative
c. Nimble
d. Fits specific need
e. Deliver

Decision 
point

Decision 
point



Thank You 
for your 

Participation 
and Support
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